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Executive summary
Capital markets are continually being buffeted by far-reaching 

forces that are shaping societies, economies, and the environment. 

Technological innovation, climate change, demographic shifts, rising 

inequalities, and evolving regulatory requirements all pose challenges 

but also create opportunities for forward-thinking investors as 

economies adapt to disruption.

A growing number of companies are providing innovative and 

competitive products and services aligned to these ‘megatrends’. 

Impact investing offers a clear pathway to invest in these companies, 

achieving both competitive financial returns and tangible positive social 

and environmental outcomes. Indeed, impact strategies can have a 

return premium because sustainability has proven to be a core lever for 

value creation at both fund and portfolio company level.

Over the last 20 years, impact investing has evolved from niche concept 

to the mainstream, with approximately USD 1.6 trillion of impact 

investing assets under management globally. Yet, there remains great 

potential for investors to help scale investment flows to address 

systemic issues. This paper analyses trends, data and real-word 

case studies to explore why impact investing is increasingly 

attractive among investors.

Private equity’s active ownership model and  

long-term horizon should enable investors 

to have impact, while potentially enhancing 

returns and lowering portfolio risk. Private equity 

impact funds can also allow mission-aligned investors to 

achieve targeted and measurable social and environmental 

goals without sacrificing financial returns.
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Demystifying impact:  
Extracting the substance
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Defining impact
Impact investing is a strategy that explicitly seeks to generate positive and measurable social and 
environmental outcomes alongside a financial return. Impact is aligned to various megatrends that 
are revolutionising the world and that provide differentiated sources of financial return.

The Global Impact Investing Network (GIIN) has been the global champion of impact investing, 
dedicated to increasing the scale and effectiveness of impact investing around the world. GIIN 
estimates that there are over 3,900 organisations managing USD 1.6 trillion in impact investing 
assets under management (AUM) worldwide. There has been 21% compound annual growth 
(CAGR) of the total impact investing market since 20191.

The International Finance Corporation (IFC) estimates that impact investing AUM will grow  
from USD 1.6 trillion to USD 26 trillion by 2030, of which USD 5 trillion will be in private markets  
impact investments2.

Impact investing: Rapid market growth

2012 2014 2018 2020 2024

USD 
86bn

USD 
109bn

USD 
500bn

USD 
715bn

USD 
1.6tn

USD  
26tn

Equivalent to c.0.7% of 
global AUM; significant 
room for growth with greater 
consistency in definitions

IFC Estimated Appetite:
	� USD 5tn in private markets 
(PE, VC, non-sovereign debt)

	� USD 21tn in publicly traded 
stocks and bonds 

For illustrative purposes only. Forecasts, forward-looking statements, views and opinions are subject to change without notice, 

are by their nature, subject to significant risks and uncertainties, and are not a reliable indicator of future performance. There is 

no guarantee that an investment approach with ESG factors will produce returns similar to those which don’t consider these 

factors. Investments which consider ESG factors may diverge from traditional market benchmarks. In addition, there is no 

standard definition of, or measurement criteria for environmental, social and governance impact (“ESG Impact”). ESG Impact 

measurement criteria are (a) highly subjective and (b) may vary significantly across and within sectors. There is no guarantee 

that: (a) the nature of the ESG Impact of an investment will be aligned with any particular investor’s ESG Impact goals; and (b) 

the stated level or target level of ESG Impact will be achieved.

Source: GSIA, as of 2014, IFC, as of 2019 & 2021, and GIIN, as of 2024.

1	 Sizing the Impact Investing Market 2024 - The GIIN
2	 www.ifc.org

Impact investing 

has evolved 

from niche to 

mainstream, with 

USD 1.6 trillion of  

AUM globally.
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Impact investing on the  
sustainability spectrum
As the visual below shows, investment strategies can be placed along a ‘sustainability spectrum’ 
from traditional investing to philanthropy. Impact investing is a step beyond responsible investment/
ESG integration and incorporates financial first and impact first approaches.

Impact investing on the sustainability spectrum

Source: HSBC Asset Management (2025)

An impact financial first approach in private equity aims to take an active and long-term approach 
to generate competitive returns while addressing social and environmental challenges. Financial 
performance can be benchmarked against the broader private equity market, rather than a specific 
impact investing subset. This approach ensures alignment between the impact case and the 
investment case.

Having real-world impact:  
What is measured gets done
Three principles define impact investing:

	� Intentionality: A clearly defined social or environmental impact thesis.
	� Contribution or Additionality: Quantifying the impact achieved towards a sustainable 
objective, which would not have occurred without the investment.

	� Measurement: Transparent impact measurement and reporting aligned with global standards.

Examples of global standards and frameworks include the UN Sustainable Development Goals 
(SDGs), 17 global sustainability priorities (and 169 specific targets) to be met by 20303, IRIS+, 
GIIN’s standardised system for measuring and managing impact performance4, and Five 
Dimensions of Impact, as defined by the Impact Management Project (IMP)5.

3	 THE 17 GOALS | Sustainable Development
4	 Welcome to IRIS+ System | the generally accepted system for impact investors to measure, manage, and  

optimize their impact
5	 https://impactfrontiers.org/
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The Five Dimensions of Impact

Impact 
dimension Impact questions each dimension seeks to answer

What
	� What outcome is occurring in the period?
	� Is the outcome positive or negative?
	� How important is the outcome to the people (or planet)?

Who 	� Who experiences the outcome?
	� How underserved are the affected stakeholders in relation to the outcome?

How much 	� How much of the outcome is occurring across scale, depth and duration?

Contribution 	� Would this change have likely happened anyway?

Risk 	� What is the risk to the people and planet that the impact does not  
occur as expected?

Impact can be measured in different ways depending on the objectives of a specific investment 
strategy. To ensure an investment can demonstrate an impact outcome, it is crucial to define 
suitable key performance indicators (KPIs) for each strategy or business model.

Some example metrics for measurement of impact across different investable themes are shown 
below. These are metrics that should be provided to investors on at least an annual basis.

Examples for Impact KPIs

Theme Sample KPIs

Climate 	� Tonnes of CO₂ avoided; MW clean energy installed

Healthcare 	� Underserved patients treated; Treatment affordability

Education 	� Learner outcomes; Underserved student reach

Inclusion 	� Number of first-time borrowers; access to digital payment solutions 
for SMEs

Impact thematics and regions
Phenix Capital, an investment consultant group, manages an impact investment database tracking 
almost 1,000 managers and 2,000+ impact funds. Phenix published a report showing data on UN 
SDGs targeted by private equity impact investment managers. The top opportunities focused on  
by private equity are SDG 3 – Good health and wellbeing, SDG 2 – Zero hunger, and SDG 
9 – Industry, innovation, and infrastructure, with SDG 7– Clean energy also a prominent area. 
Increasingly traditional private equity managers are also recognising the opportunities for 
investment in these areas.
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UN SDGs most targeted by Private Equity Funds*

 3: Good health and well-being 574
503

495
435

424
315

293
275

256
217

177
163

115
83

74
50

11

0 100 200 300 400 500 600

 2: Zero hunger
 9: Industry innovation and infrastructure
 7: A�ordable and clean energy
 12: Responsible consumption and production
 11: Sustainable cities and communities
 1: No poverty
 5: Gender equality
 4: Quality education
 13: Climate action

 10: Reduced inequality
 14: Life below water
 15: Life on land
 17: Partnership for the goals
 16: Peace, justice and strong institutions

 8: Decent work and economic growth
 6: Clean water and sanitation

Source: Phenix Capital (2025) 

*Data may overlap as funds can target several SDGs.

Impact investing has a global opportunity set across both developed and developing countries. 
Impact investments address the same thematics but are tailored to the specific challenges and 
opportunities of each region or geography. Common investable opportunities target areas including 
sustainable infrastructure, renewables energy projects, and affordable housing.

GIIN’s ‘Sizing the Impact Investing Market’ 2024 report shows that developed market investors 
manage 95% of global impact AUM, while emerging markets manage the remaining 5%6. When 
it comes to where capital is invested to generate impact, developed markets receive 75% of 
impact AUM and emerging markets receive 25%. Emerging regions like Sub-Saharan Africa and 
South Asia are attracting growing capital targeted at high-impact opportunities, including climate 
resilience and poverty alleviation.

Overall, the manager’s impact thesis, goals, and risk tolerance will determine the choice of  
target region. Therefore, an investor can tailor their impact exposure to match their regional  
and risk preferences.

Is there a return trade-off?
Evidence suggests there is no return trade-off to private equity impact investing. Indeed, there is a 
potential return enhancement to be gained through careful impact manager selection.

In recent years, a growing proportion of private equity impact managers have invested with a 
financial first objective. These range from established traditional private equity platforms which 
added impact strategies to their suite of strategies to dedicated impact private equity firms. As 
such, the private equity impact market has matured into a performance-aligned, market-rate 
discipline. Research shows that well-constructed impact portfolios can meet or exceed traditional 
private equity benchmarks. Macroeconomic tailwinds, access to growth sectors, and market 
demand for sustainability can all enhance exit visibility and value7.

6	 Implementing Sustainable and Impact Investing in Investment Portfolios - Cambridge Associates
7	 Sizing the Impact Investing Market 2024 - The GIIN

Well-constructed 

impact portfolios 

can meet or exceed 

traditional private 

equity benchmarks.
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A 2020 Preqin study based on returns from approximately 1,700 private equity funds with vintages 
between 2010–2017, showed impact funds marginally outperformed mainstream, or broader 
market private equity funds, with a materially lower level of volatility8. This represents potentially 
attractive risk/return dynamics for investors and can make impact portfolios a useful portfolio 
construction tool.

A study by Pensions for Purpose, a UK organisation that promotes impact investment among UK 
pension funds, gathered performance data from 17 asset managers with close to £19bn (USD 
25bn) in impact assets under management, of which around 10% was invested in private equity.  
Impact-focused private equity funds were found to outperform public equity markets (FTSE All-
World Index). Top-quartile private equity impact funds have delivered performance equal to or 
above traditional peers9.

It is important to highlight the need to select the ‘right’ managers, as the dispersion of returns 
between top-performing funds and others can be considerable. Clearly, manager selection is 
incredibly important in maximising the benefits of an allocation towards impact.

How does the return premium for impact strategies arise? A recent report surveying over 400 
global investors illustrates that sustainability is now a core lever for value creation at both fund and 
portfolio company level. Integrating sustainability was found to drive c. 6% of revenue growth  
and a 6–7% uplift in exit multiples. Top value drivers were found to be a better customer value 
proposition and enhanced customer trust10.

Sustainability unlocks value across multiple drivers

Revenue Cost Risk mitigation and exit multiple optimisation

(Business) drivers

(Financial) outcomes

Accelerated innovation 
(new sustainable 
products / businesses)

Better customer value proposition 
and increased willingness to pay

Enhanced customer trust and 
reduced reputational risk

Existing 
products

New portfolio 
products

Green 
infrastructure

Plant 
optimisation

Health and 
safety

Sustainability 
EBITDA impact

Future-
proofing

Reputation Regulation Cost of debt Licence to 
operate

Total 
sustainability 
full potential

De-materiali-
sation

Growth

Higher employee 
engagement, 
productivity and 
retention (employees, 
franchises, etc.)

Optimised building 
operations (lighting, 
insulation, HVAC, etc.)

Process / operational 
efficiency (automation, 
on-site renewables, etc.)

Reduced regulatory 
burden (fines, carbon 
tax, etc.)

Stakeholder / 
community engagement

Circularity (reduced raw 
materials, re-use parts, 
packaging, etc.)

Ensured employee 
health and safety 
(reduced  
down-time, etc.)

Future proofing the business  
(de-couple supply chains from scarce 
resources, technology shifts, etc.)

Enhanced access to liquidity 
(reduced cost of debt)

Most value-adding sustainability drivers (>65% of respondents considering it a key value driver)

Source: PRI, NYU Stern CSB, Bain & Co. (2024). Survey on sustainability-linked value creation in private markets (N=85)

8	 2019-Preqin-Global-Alternatives-Reports-Sample-Pages.pdf
9	 Impact investment performance – a UK asset owner & investment consultant perspective | Pensions For Purpose
10	 Value creation through sustainability in private markets | PRI
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Is impact investing just ‘ESG Integration 2.0’?
No. ESG Integration considers how a company operates in relation to its stakeholders and the 
external environment. ESG Integration aims to incorporate material environmental, social, and  
governance considerations alongside financial considerations when managing a company. 
ESG Integration defines how a company is run. Here, sustainable practices can unlock relevant 
commercial value creation potential.

In contrast, impact investing focuses on whether and how a company’s product or service 
addresses underserved social and environmental challenges – it is therefore forward looking and 
focused on the business model. Impact investors identify and allocate funds to companies that 
improve social and/or environmental outcomes through their products and services. As discussed, 
impact strategies vary in their focus on achieving financial returns alongside impact outcomes.  
In a financial first approach, the investment case is clearly and positively correlated with the  
impact case. 

An analogy is the image of handprint and footprint. ESG Integration 
analysis represents how a company reacts to environmental, social, 
and governance challenges, and how it performs on E, S, and G 
metrics. It can be seen as a company’s footprint, analogous to a 
company’s ‘carbon footprint.’ ESG Integration is often employed as 
risk mitigation but is also increasingly recognised as a powerful tool 
for value creation. Here, impact fund managers tend to be more 
advanced than the overall market. 

Impact investing is inherently about taking a hands-on 
approach to unlocking opportunity and is therefore linked to 
growth and the commercial investment case. It represents the 
innovative and proactive actions that a company and its private 
equity impact sponsors take to actively address and help solve 
social and environmental challenges, which can be seen as the 
company’s handprint.



2
Private equity:  
A natural home for impact
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Why private equity for impact?
Based on the GIIN annual impact investor survey, private equity represents 43% of the close to 
USD 1.6 trillion impact AUM, the largest single asset class for impact investing. A large majority 
(73%) of survey respondents have some of their impact AUM in private equity.

Impact investing themes in private equity are varied and include energy transition, circular 
economy, sustainable food and agriculture, health, and wellbeing, education, and natural capital. 
These are sectors benefiting from a range of regulatory and secular consumer trends.

We believe private equity is an excellent investment strategy to deliver impact outcomes for  
three key reasons:

	� Active control and governance: General Partners (GPs) can take a hands-on approach to 
influence company strategy and outcomes having majority or significant minority stakes in  
the companies.

	� Long-duration capital: Supports sustained transformation beyond short-term public-market 
scrutiny. The scale of the environmental and social challenges being addressed require 
investment over timeframes better suited to private capital.

	� Operational engagement: Ensures accountability and scale, as well as aligned  
incentive structures.

The value creation tools utilised by private equity managers – creating efficiency, stimulating 
innovation, and nurturing leadership – can all help to deliver profit and progress when applied  
with intention.

Accessing impact investing through private equity also benefits from the trend of companies 
increasingly choosing to stay private, rather than going public. This means there is a wider pool of 
fast-growing and innovative companies that investors can access through private equity managers. 

All of this makes private equity a natural home for impact.

The timing advantage:  
Why now for private equity impact?
The UN has stated that the world is at a crossroads, with geopolitical and economic fragmentation 
coinciding with environmental degradation, climate threats, and rising inequality. Transforming and 
diversifying economies and enhancing their resilience to shocks requires trillions of US dollars in 
investments aligned with the UN SDGs11. 

The  
Sustainable Development Goals  

funding gap is 

USD 2.4tn – USD 4tn
per annum

There is increasing recognition from policymakers and regulators of the contribution of long-term 
financing aligned to sustainable and transformative development, including fostering innovation, 
creating jobs, and building a resilient and sustainable economy. This is expected to lead to the 
scaling up and integration of impact investing as part of wider EU and global policy goals.

11	 UN Financing for Sustainable Development Report, 2023

The value creation 

tools utilised by 

private equity 

managers can 

help deliver profit 

and progress 

when applied with 

intention.
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Only considering potential economic gains from the transition to net zero by 2050, the net 
expected GDP benefits will grow over time, as the chart below illustrates. These benefits are likely 
to accrue to innovative companies that are addressing the climate mitigation and adaptation.

Potential economic benefits from the net zero transition by 2050
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Source: OECD (2025) (pg. 32)

Private impact investors can benefit from a powerful combination of tailwinds:

	� Need to meet rising global energy demand: Investment in renewables,  
energy storage and grid modernisation are needed to sustainably meet energy 
needs, including growing energy demand from data warehouses supporting the 
rise of artificial intelligence and the electrification of everything. Aside from the 
benefit of zero emissions and being able to much more swiftly support rising 
energy demand, solar and wind energy has also become cheaper than traditional 
energy sources as costs have fallen continuously over the last 15 years (see 
following section). 

	� Environmental and social tipping points: Crossing planetary boundaries 
requires urgent action, which requires investment today. Companies not complying 
with either regulatory requirements or societal expectations can lose their license 
to operate.

	� Policy tailwinds: Regulatory and fiscal incentives are driving action on 
sustainability, energy security, and resilience of supply chains. Companies 
perceived as leaders in addressing such challenges are often rewarded with 
customer loyalty, policy support, and potential for higher revenues.

	� Social impact opportunities: There is an increasing need for commercially 
sustainable solutions across the developed and developing world, including access 
to healthcare and education, affordable housing, and food and agriculture, thus 
contributing to alleviating poverty and inequality.

Investors are increasingly being drawn to the unique features and benefits of impact investing. In a 
recent survey of over 300 institutional investors globally, 27% of investors are already doing impact 
investment and 26% more are ‘planning to do so’12.

12	 Global Asset Owner Survey: Risk and Resilience
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Drivers of this increased investor demand for impact investment are:

	� Established market for private market impact: Increased allocation to private market 
impact strategies over recent years illustrates that investors are attracted to the demonstrable 
track record, scale, and validation of over time of such strategies. This should enable future 
investor inflows in coming years.

	� Generational wealth transfer: Cerulli finds that USD 105 trillion of wealth will be transferred 
to next-generation heirs (Gen X, Gen Y, and Gen Z) in the US by 2048, while the rest will be 
donated to charities13. These younger investors increasingly want to align their portfolios with 
social and environmental goals and increasingly demand values-aligned portfolios14. 

Spotlight on the renewable energy opportunity
Electricity demand growth is projected to grow significantly in the coming years as the chart 
below shows. Demand is being driven by rapid the growth of AI and data centre demands and the 
electrification of everything (including for transport, manufacturing, and heating and cooling).

Expected change in global electricity demand
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Renewable energy is well placed to meet growing energy demands in a way that is cost-efficient 
and helps to avoid greenhouse gases and environmental pollutants harmful to human health. The 
cost of solar and wind energy has fallen steadily over the last 15 years and is now cheaper than 
fossil fuel and geothermal energy15. 

A vast majority (91%) of new renewable projects are now cheaper than fossil fuels, with cost 
declines driven by technological innovation, competitive supply chains, and economies of scale16.

13	 Cerulli Anticipates USD 124 Trillion in Wealth Will… | Cerulli Associates
14	 Navigating The New Era Of Sustainable Investing: How Family Offices Can Adapt To Evolving Regulations And Values
15	 lazards-lcoeplus-june-2025.pdf.
16	 91% of New Renewable Projects Now Cheaper Than Fossil Fuels Alternatives
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Levelised Cost of Energy (LCOE) Comparison: Significant historical cost declines for  
utility-scale renewable energy generation technologies
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Levelised Cost of Energy (LCOE) represents the average cost of producing one unit of electricity over the lifetime of a generating 

asset. LCOE is expressed in cost per unit of energy, often as £/MWh (or USD /MWh).

Critically, most renewable projects, like solar and wind farms can typically be deployed within two 
years17. In contrast, fossil fuel plants can take up to five years to build and become operational18 
and require further time to build pipelines. The construction timeline for nuclear reactors can take 
10 years or longer19.

The growth of the renewable energy sector also promises to create many skilled and high-paid 
jobs. In the UK, for example, green jobs have grown at four times the rate of the overall UK 
employment market20.

17 Setting the Record Straight About Renewable Energy | World Resources Institute
18	 Renewables evolve – fossil fuels ‘run out of road’ – Nuclear Consulting Group
19 | Construction lead times and opportunity costs for nuclear and... | Download Scientific Diagram
20 Green Jobs growing at four times the pace of the overall employment market
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Bringing private equity impact to life
Impact investment in private equity spans a broad range of sectors and thematics, which makes it 
a useful diversifier in the context of portfolio construction. 

To make the concept more tangible, below are two illustrative case studies of companies 
demonstrating social and environmental impact.

Case Study 1: TeachTown

TeachTown is a leading provider of special education solutions for students with moderate 
to severe learning challenges. Since its founding in 2003, TeachTown has been dedicated 
to improving the academic, behavioural, and adaptive functioning of students with 
disabilities from Pre-K through twelfth grade, empowering them to reach their educational 
goals with evidence-based instructional practices. 

TeachTown has grown tremendously since its inception and today supports more than 
100,000 students with differentiated products and purpose-built curriculum, earning 
the Company distinction on the 2023 Fortune Impact 20 list. To track the asset’s impact 
performance, Bain (the GP) reported on three impact KPIs: students served, treatment 
hours and student improvement. Bain Double Impact realised its position in TeachTown 
with a highly successful exit to L Squared Capital Partners in 202421. 

Case Study 2: Nactarome 

Nactarome is the leading provider of natural-based flavours and colours for the food 
industry. The substitution of synthetic (oil-derived or inorganic chemicals) flavours and 
colours with raw materials from natural origins, which are renewable in nature and do 
not pose any health issues, is becoming a preferred choice of industrial players and 
consumers in the food value chain. 

Through the GP Ambienta’s buy and build approach, Nactarome Group is proactively 
supporting the shift toward natural-based products via a significant development  
plan that already translated in year-on-year growth rate for natural-based products  
of over 10%.

The asset has a positive impact on UN SDG 12 (Responsible consumption and 
production). Through its Environmental Impact Analysis Framework, Ambienta also tracks 
Pollutants Avoided. Ambienta realised its Nactarome position with a successful sale to  
TA Associates22.

Impact themes are invested in by traditional private equity managers, but impact managers are 
especially suited to:

	� Identify the right opportunities
	� Manage for best impact outcome and therefore financial outcome
	� Integrate the impact case firmly into the business model. This then becomes an attractive exit 
case as it is a valuable proposition for a range of buyers, including traditional PE funds, who 
may lack the in-depth expertise for the initial transformation

There is a wide diversity of impact investment opportunities available to private equity investors. 
An approach that incorporates different social and environmental impact opportunities allows 
investors to naturally diversify their portfolios by strategy, region, and company type.

21	 TeachTown Secures Growth Investment from Bain Capital Double Impact | Bain Capital
22	 Nactarome Group (fka AromataGroup) - Ambienta Sgr S.p.A.
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Private impact strategies can play a role as a satellite investment as part 

of a portfolio consisting of core private equity assets, providing access 

to a vast and growing opportunity set and a valuable source of portfolio 

diversification. For investors with sustainability preferences and goals, 

impact investing can also be part of a core private markets allocation as it 

is diversified across sectors, addresses real-world issues, and contributes 

to the creation of dynamic, prosperous economies and communities.

A financial first impact approach allows investors to achieve attractive 

returns while also addressing pressing social and environmental 

challenges. A considerable proportion of impact assets globally are 

allocated to private equity, and research suggests that impact strategies 

can have a return premium associated with them. Private equity impact 

returns perform in line with unconstrained private equity funds and 

outperform traditional equity markets.

While impact investing is an established investment strategy which 

has seen considerable growth in recent years, it is still early in scaling 

to address systemic challenges. These include climate change and the 

need for a circular economy, future-proofing food and agriculture, and 

addressing societal inequalities. These are significant and long-term 

challenges that will require innovative solutions, thus creating 

opportunities for forward-thinking investors. 

Impact investing is a strategic opportunity to benefit 

from these opportunities and align capital with 

conviction, uniting value and purpose. Now  

is the time to invest in impact.
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Key risks of investing in Alternatives
The value of investments and income from them can go down as well as up, meaning you 
may not get back the amount invested and you may lose some or all of your investment. 
Past performance information presented is not indicative of future performance. The return 
and costs may increase or decrease as a result of currency fluctuations. 

	� Liquidity risk – Investors may be unable to dispose of an investment quickly or at all and at 
a price that’s closely related to recent similar transactions, if any. There is no guarantee of 
distributions and secondary market is expected to be established.

	� Event risk – A significant event may cause a substantial decline in the market value of  
all securities.

	� Long-term horizon – Investors should expect to be locked-in for the full term of the investment, 
which is subject to extensions.

	� No capital protection – Investors may lose the entirety of invested capital.

	� Unpredictable cashflows – Capital may be called and distributed at short notice.

	� Economic conditions – Ability to realize/divest from existing investments depends on market 
conditions and the regulatory environment.

	� Risk of forfeiture – Failure to make call payments could result in forfeiture of commitment, 
including invested capital, without compensation.

	� Default risk – In the event of default investors risk losing their entire remaining interest in the 
vehicle and may be subject to legal proceedings to recover unfunded commitments.

	� Alternatives – There are additional risks associated with specific alternative investments within 
the portfolios; these investments may be less readily realisable than others and it may therefore 
be difficult to sell in a timely manner at a reasonable price or to obtain reliable information about 
their value; there may also be greater potential for significant price movements.

The risk factors listed above are not exhaustive.

Past performance does not predict future returns. Diversification does not ensure a profit 
or protect against loss. The views expressed above were held at the time of preparation 
and are subject to change without notice. Any forecast, projection or target where provided 
is indicative only and is not guaranteed in any way. HSBC Asset Management accepts no 
liability for any failure to meet such forecast, projection or target. This information shouldn’t 
be considered as a recommendation to buy or sell specific investments mentioned. This 
document provides a high level overview of the recent economic environment. It is for 
marketing purposes and does not constitute investment research, investment advice nor  
a recommendation to any reader of this content to buy or sell investments. It has not  
been prepared in accordance with legal requirements designed to promote the 
independence of investment research and is not subject to any prohibition on dealing  
ahead of its dissemination.
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Important information
For professional clients and intermediaries within countries 
and territories set out below; and for institutional investors 
and financial advisors in the US. This document should not 
be distributed to or relied upon by retail clients/investors.

The value of investments and the income from them can 
go down as well as up and investors may not get back 
the amount originally invested. The performance figures 
contained in this document relate to past performance, 
which should not be seen as an indication of future returns. 
Future returns will depend, inter alia, on market conditions, 
investment manager’s skill, risk level and fees. Where 
overseas investments are held the rate of currency exchange 
may cause the value of such investments to go down as well 
as up. Investments in emerging markets are by their nature 
higher risk and potentially more volatile than those inherent 
in some established markets. Economies in emerging 
markets generally are heavily dependent upon international 
trade and, accordingly, have been and may continue to be 
affected adversely by trade barriers, exchange controls, 
managed adjustments in relative currency values and 
other protectionist measures imposed or negotiated by 
the countries and territories with which they trade. These 
economies also have been and may continue to be affected 
adversely by economic conditions in the countries and 
territories in which they trade.

The contents of this document may not be reproduced or further 
distributed to any person or entity, whether in whole or in part, 
for any purpose. All non-authorised reproduction or use of this 
document will be the responsibility of the user and may lead to 
legal proceedings. The material contained in this document is 
for general information purposes only and does not constitute 
advice or a recommendation to buy or sell investments. Some of 
the statements contained in this document may be considered 
forward looking statements which provide current expectations 
or forecasts of future events. Such forward looking statements 
are not guarantees of future performance or events and involve 
risks and uncertainties. Actual results may differ materially 
from those described in such forward-looking statements as a 
result of various factors. We do not undertake any obligation to 
update the forward-looking statements contained herein, or to 
update the reasons why actual results could differ from those 
projected in the forward-looking statements. This document 
has no contractual value and is not by any means intended as 
a solicitation, nor a recommendation for the purchase or sale of 
any financial instrument in any jurisdiction in which such an offer 
is not lawful. The views and opinions expressed herein are those 
of HSBC Asset Management at the time of preparation and are 
subject to change at any time. These views may not necessarily 
indicate current portfolios’ composition. Individual portfolios 
managed by HSBC Asset Management primarily reflect 
individual clients’ objectives, risk preferences, time horizon, and 
market liquidity. Foreign and emerging markets: investments in 
foreign markets involve risks such as currency rate fluctuations, 
potential differences in accounting and taxation policies, as well 
as possible political, economic, and market risks. These risks 
are heightened for investments in emerging markets which are 
also subject to greater illiquidity and volatility than developed 

foreign markets. This commentary is for information purposes 
only. It is a marketing communication and does not constitute 
investment advice or a recommendation to any reader of this 
content to buy or sell investments nor should it be regarded as 
investment research. It has not been prepared in accordance 
with legal requirements designed to promote the independence 
of investment research and is not subject to any prohibition 
on dealing ahead of its dissemination. This document is not 
contractually binding nor are we required to provide this to you 
by any legislative provision.

All data from HSBC Asset Management unless otherwise 
specified. Any third-party information has been obtained from 
sources we believe to be reliable, but which we have not 
independently verified.

HSBC Asset Management is the brand name for the asset 
management business of HSBC Group, which includes the 
investment activities that may be provided through our local 
regulated entities. HSBC Asset Management is a group of 
companies in many countries and territories throughout the 
world that are engaged in investment advisory and fund 
management activities, which are ultimately owned by HSBC 
Holdings Plc. (HSBC Group).

	� In Australia, this document is issued by HSBC Bank Australia 
Limited ABN 48 006 434 162, AFSL 232595, for HSBC Global 
Asset Management (Hong Kong) Limited ARBN 132 834 149 
and HSBC Global Asset Management (UK) Limited ARBN 
633 929 718. This document is for institutional investors 
only and is not available for distribution to retail clients (as 
defined under the Corporations Act). HSBC Global Asset 
Management (Hong Kong) Limited and HSBC Global Asset 
Management (UK) Limited are exempt from the requirement 
to hold an Australian financial services license under 
the Corporations Act in respect of the financial services 
they provide. HSBC Global Asset Management (Hong 
Kong) Limited is regulated by the Securities and Futures 
Commission of Hong Kong under the Hong Kong laws, which 
differ from Australian laws. HSBC Global Asset Management 
(UK) Limited is regulated by the Financial Conduct Authority 
of the United Kingdom and, for the avoidance of doubt, 
includes the Financial Services Authority of the United 
Kingdom as it was previously known before 1 April 2013, 
under the laws of the United Kingdom, which differ from 
Australian laws;

	� In Bermuda, this document is issued by HSBC Global 
Asset Management (Bermuda) Limited, of 37 Front Street, 
Hamilton, Bermuda which is licensed to conduct investment 
business by the Bermuda Monetary Authority;

	� In France, Belgium, Netherlands, Luxembourg, Portugal, 
Greece, Finland, Norway, Denmark and Sweden this 
document is issued by HSBC Global Asset Management 
(France), a Portfolio Management Company authorised by the 
French regulatory authority AMF (no. GP99026);
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	� In Germany, this document is issued by HSBC Global Asset 
Management (Deutschland) GmbH which is regulated by 
BaFin (German clients) respective by the Austrian Financial 
Market Supervision FMA (Austrian clients);

	� In Hong Kong, this document is issued by HSBC Global Asset 
Management (Hong Kong) Limited, which is regulated by 
the Securities and Futures Commission. This content has not 
been reviewed by the Securities and Futures Commission;

	� In India, this document is issued by HSBC Asset Management 
(India) Pvt Ltd. which is regulated by the Securities and 
Exchange Board of India;

	� In Italy and Spain, this document is issued by HSBC Global 
Asset Management (France), a Portfolio Management 
Company authorised by the French regulatory authority AMF 
(no. GP99026) and through the Italian and Spanish branches 
of HSBC Global Asset Management (France), regulated 
respectively by Banca d’Italia and Commissione Nazionale 
per le Società e la Borsa (Consob) in Italy, and the Comisión 
Nacional del Mercado de Valores (CNMV) in Spain;

	� In Malta, this document is issued by HSBC Global Asset 
Management (Malta) Limited which is regulated and licensed 
to conduct Investment Services by the Malta Financial 
Services Authority under the Investment Services Act;

	� In Mexico, this document is issued by HSBC Global Asset 
Management (Mexico), SA de CV, Sociedad Operadora 
de Fondos de Inversión, Grupo Financiero HSBC which is 
regulated by Comisión Nacional Bancaria y de Valores;

	� In the United Arab Emirates, this document is issued 
by HSBC Investment Funds (Luxembourg) S.A. – Dubai 
Branch (Level 20, HSBC Tower, PO Box 66, Downtown 
Dubai, United Arab Emirates) regulated by the Securities 
and Commodities Authority (SCA) in the UAE to conduct 
investment fund management, portfolios management, 
fund administration activities (SCA Category 2 license 
No.20200000336) and promotion activities (SCA Category 5 
license No.20200000327).

	� In the United Arab Emirates, this document is issued by HSBC 
Global Asset Management MENA, a unit within HSBC Bank 
Middle East Limited, U.A.E Branch, PO Box 66 Dubai, UAE, 
regulated by the Central Bank of the U.A.E. and the Securities 
and Commodities Authority in the UAE under SCA license 
number 602004 for the purpose of this promotion and lead 
regulated by the Dubai Financial Services Authority. HSBC 
Bank Middle East Limited is a member of the HSBC Group 
and HSBC Global Asset Management MENA are marketing 
the relevant product only in a sub-distributing capacity on a 
principal-to-principal basis. HSBC Global Asset Management 
MENA may not be licensed under the laws of the recipient’s 
country of residence and therefore may not be subject to 
supervision of the local regulator in the recipient’s country of 
residence. One of more of the products and services of the 
manufacturer may not have been approved by or registered 
with the local regulator and the assets may be booked outside 
of the recipient’s country of residence.

	� In Singapore, this document is issued by HSBC Global Asset 
Management (Singapore) Limited, which is regulated by 
the Monetary Authority of Singapore. The content in the 
document/video has not been reviewed by the Monetary 
Authority of Singapore;

	� In Switzerland, this document is issued by HSBC Global Asset 
Management (Switzerland) AG. This document is intended 
for professional investor use only. For opting in and opting 
out according to FinSA, please refer to our website; if you 
wish to change your client categorization, please inform us. 
HSBC Global Asset Management (Switzerland) AG having its 
registered office at Gartenstrasse 26, PO Box, CH-8002 Zurich 
has a licence as an asset manager of collective investment 
schemes and as a representative of foreign collective 
investment schemes. Disputes regarding legal claims 
between the Client and HSBC Global Asset Management 
(Switzerland) AG can be settled by an ombudsman in 
mediation proceedings. HSBC Global Asset Management 
(Switzerland) AG is affiliated to the ombudsman FINOS 
having its registered address at Talstrasse 20, 8001 Zurich. 
There are general risks associated with financial instruments, 
please refer to the Swiss Banking Association (“SBA”) 
Brochure “Risks Involved in Trading in Financial Instruments”;

	� In Taiwan, this document is issued by HSBC Global Asset 
Management (Taiwan) Limited which is regulated by the 
Financial Supervisory Commission R.O.C. (Taiwan);

	� In Turkiye, this document is issued by HSBC Asset 
Management A.S. Turkiye (AMTU) which is regulated by 
Capital Markets Board of Turkiye. Any information here is 
not intended to distribute in any jurisdiction where AMTU 
does not have a right to. Any views here should not be 
perceived as investment advice, product/service offer and/
or promise of income. Information given here might not be 
suitable for all investors and investors should be giving their 
own independent decisions. The investment information, 
comments and advice given herein are not part of investment 
advice activity. Investment advice services are provided by 
authorized institutions to persons and entities privately by 
considering their risk and return preferences, whereas the 
comments and advice included herein are of a general nature. 
Therefore, they may not fit your financial situation and risk 
and return preferences. For this reason, making an investment 
decision only by relying on the information given herein may 
not give rise to results that fit your expectations.

	� In the UK, this document is issued by HSBC Global Asset 
Management (UK) Limited, which is authorised and regulated 
by the Financial Conduct Authority;

	� In the US, this document is issued by HSBC Securities (USA) 
Inc., an HSBC broker dealer registered in the US with the 
Securities and Exchange Commission under the Securities 
Exchange Act of 1934. HSBC Securities (USA) Inc. is also 
a member of NYSE/FINRA/SIPC. HSBC Securities (USA) 
Inc. is not authorized by or registered with any other non-
US regulatory authority. The contents of this document are 
confidential and may not be reproduced or further distributed 
to any person or entity, whether in whole or in part, for any 
purpose without prior written permission. 
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	� In Chile, operations by HSBC’s headquarters or other offices 
of this bank located abroad are not subject to Chilean 
inspections or regulations and are not covered by warranty 
of the Chilean state. Obtain information about the state 
guarantee to deposits at your bank or on www.cmfchile.cl; 

	� In Colombia, HSBC Bank USA NA has an authorized 
representative by the Superintendencia Financiera de 
Colombia (SFC) whereby its activities conform to the General 
Legal Financial System. SFC has not reviewed the information 
provided to the investor. This document is for the exclusive 
use of institutional investors in Colombia and is not for  
public distribution;

	� In Costa Rica, the Fund and any other products or services 
referenced in this document are not registered with the 
Superintendencia General de Valores (“SUGEVAL”) and 
no regulator or government authority has reviewed this 
document, or the merits of the products and services 
referenced herein. This document is directed at and intended 
for institutional investors only.

	� In Peru, HSBC Bank USA NA has an authorized representative 
by the Superintendencia de Banca y Seguros in Perú 
whereby its activities conform to the General Legal Financial 
System - Law No. 26702. Funds have not been registered 
before the Superintendencia del Mercado de Valores (SMV) 
and are being placed by means of a private offer. SMV has 
not reviewed the information provided to the investor. This 
document is for the exclusive use of institutional investors in 
Perú and is not for public distribution;

	� In Uruguay, operations by HSBC’s headquarters or other 
offices of this bank located abroad are not subject to 
Uruguayan inspections or regulations and are not covered by 
warranty of the Uruguayan state. Further information may be 
obtained about the state guarantee to deposits at your bank 
or on www.bcu.gub.uy.

Copyright © HSBC Global Asset Management Limited 2026.  
All rights reserved. No part of this publication may be 
reproduced, stored in a retrieval system, or transmitted, on any 
form or by any means, electronic, mechanical, photocopying, 
recording, or otherwise, without the prior written permission of 
HSBC Asset Management.
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